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The New QCD for Life Income Plans
The Good, the Bad, and the Ugly:
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4 Topics Related to New QCD Charitable Gift Annuities
We will discuss:

•A legal breakdown of the law – what is allowed and not allowed. 

•Administrative insights and shifts that your nonprofit needs to make today to accept 
gifts.

•Marketing: From identifying prospective donors to sharing samples and examples of 
messaging.
•What is next? Looking ahead to the impact of expanded legislation and how you can 

get involved.
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Legal Overview 
of the Law
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Secure Act 2.0 Section 307
Breakdown of the Law

• Provision amends Internal Revenue Code Section 408(d)(8) and creates a limited one-time 
IRA rollover into certain qualified life income plans

•Allows for funding of CGAs and CRTs
•Effective January 1, 2023
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• Available to taxpayers 70 ½ or older

• $53,000 maximum (2024)

• Can be divided among more than one charity

• A one-year only transfer (no rollover or carry forward)

• Qualified income beneficiaries:  IRS owner, the spouse or both

• No income tax charitable deduction

Breakdown of the Law
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Breakdown of the Law
• All QCD CGA/CRT payments are taxed as ordinary income

• No deferred or flexible CGAs gifts funded with QCD

• Minimum payout for QCD CGA or CRT is 5%

• No additional assets may be combined with QCD gift

• Income interest in the CGA or CRT is non assignable
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Administrative 
Considerations

9

Application 
Updates
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Election
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Internal Check
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Disclosure
Statement 
Updates
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Points to Remember
- The right to annuity payments may not be assigned to any person or 

organization, other than the CHARITY. The annuity must be non-assignable when
funded by a qualified charitable distribution (QCD) from an IRA.

- The gift date is the date when you actually transfer assets.  In the case of cash, it 
is the date you mail or deliver a check.  In the case of an electronic transfer of 
securities, it is the date they are received into the account of the CHARITY.  If 
you have physical certificates, it is the date they are properly endorsed and 
mailed or delivered. With a QCD from an IRA, it is the date the IRA administrator
withdraws the funds from your IRA account.

14



3/28/24

8

States that Require 
Specific Disclosure 
Statements

•Alabama
•Arizona
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Contract 
Updates
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Non-Assignability; Termination

Irrevocability; Non-assignability; 
Termination
This annuity is irrevocable and non-
assignable, except that it may be 
assigned to the CHARITY. The CHARITY’s 
obligation under this Agreement shall 
terminate with the regular payment 
preceding the Donor's death.

Irrevocability; Non-assignability; 
Termination
This annuity is irrevocable and non-
assignable. The CHARITY’s obligation 
under this Agreement shall terminate with 
the regular payment preceding the 
Donor's death.
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Power to Revoke Payments

Power to Revoke Payments
The Donor hereby reserves the power to revoke the right of the Annuitant 
to receive payments from the CHARITY pursuant to this Agreement. This 
power is exercisable by the Donor either (1) during life by giving a written 
notice to the CHARITY, or (2) at death, by a written notice to the CHARITY, 
from the Donor's executor, trustee or personal representative, that the 
Donor, in [his/her] will or trust, has exercised this power to revoke. If the 
power is exercised, the CHARITY's obligation to make annuity payments 
shall terminate with the payment preceding the exercise of this power.
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Description of Property; Schedule A

Description of Property

A Qualified Charitable Distribution (QCD) 
from an Individual Retirement Account 
(IRA) in the amount of $50,000.00

Description of Property

Cash

$50,000
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States that 
Require 
Filed 
Prototypes

•Alabama
•Arkansas
•California
•Maryland
•North Dakota

•New Jersey
•New York
•Tennessee
•Washington
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Gift 
Acknowledgement 
Updates
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One-Life, Donor is Annuitant 

In exchange for your generous contribution to the CHARITY through the gift annuity vehicle, you 
will receive gift annuity payments for life. In accordance with the Legacy IRA Act, you will not
receive a charitable tax deduction, and all payments are taxed as ordinary income. Your
charitable gift annuity funded through a qualified charitable distribution from your IRA cannot at
any time be terminated during your lifetime, even if proceeds go to the charity. We further 
acknowledge, in compliance with the federal tax law, that you have received no goods or services 
in return for your contribution.

22



3/28/24

12

One-Life, Spouse is Annuitant 

In exchange for your generous contribution to the CHARITY through the gift annuity vehicle, 
SPOUSE will receive gift annuity payments for life. In accordance with the Legacy IRA Act, you will
not receive a charitable deduction, and all payments to SPOUSE are taxed as ordinary income.
Your charitable gift annuity funded through a qualified charitable distribution from your IRA
cannot at any time be terminated during your lifetime or SPOUSE’s lifetime, even if proceeds go to
the CHARITY. We further acknowledge, in compliance with the federal tax law, that you have 
received no goods or services in return for your contribution.
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Database 
Updates
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Gift Details

Gift Vehicle

Subtype

Asset Type

Charitable Gift Annuity

Immediate

Qualified Charitable Distribution

25

Rebecca Locke 
Vice President Gift Planning, American Red Cross

Successful Marketing 
for QCD  

Lifetime Income Gifts
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Seems Obvious, Right?    Maybe
Selecting Your Audience for QCD/Life Income Gifts

From our supporter files

• Donors already using their QCDs to make current gifts

• Donors in the right age brackets including those with inferred ages, and those aging into those brackets

• Don’t forget to use your tried-and-true selection criteria such as frequency, giving levels, longevity, etc.  

• Don’t forget to include volunteers or other supporters

• For prospecting, use any modeling, donor personas, or other research to help identify audiences that may not 
be reflected in your traditional direct mail selection process.   

27

•Email:   to our team, to internal audiences, to donors, to advisors
•Early, at key times, and with links to additional resources 

•Facebook, Bing and other social media tools 
•Print –traditional direct mail, postcards
•Newsletters
•Presentations to chapter and community groups 
•Flyers
•One-pagers 

What Tools Have Been Used Use for Outreach?
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Internal Communications
• Educate our own team on the nuances of the law and education for donors 

• Without internal buy-in, we were going to face resistance from individual fundraising team members that this new 
vehicle would “compete” for current gifts made from QCD

• Quickly became clear that we would need an evergreen education & marketing strategy for our internal team of 
fundraisers.

• Needed to educate colleagues in finance on how these gifts would fund CGAs    

• We created a suite of materials including:   announcement sharing information about the new law and its benefits 
to donors, trainings that were delivered at every opportunity we could get,  evergreen information on our internal 
fundraising website, training for our gift planning team to enable them to share this information

• Monitoring donor behavior to be able to report on any impact that this may have on current giving 
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Core Messages for Donors & Prospects 

• Celebrate this new giving opportunity 

• Specifics of the new law:  One tax year only, aggregate limit of $50K in that year, all gift annuity payments would 
be taxable as ordinary income, annuitants only donor/and/or donor’s spouse, no charitable deduction but counts 
to RMD 

• Focused on CGA benefits: payments for life, safeguarding future and supporting Red Cross

• Free illustrations available along with GPO available to walk through how this works

• Reminders around limitations for this particular situation  

• Celebrate ! 
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Highlights NEW 
option for 

funding their 
CGA 
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Call out the new 
so donors don’t 

miss it
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Rules & 
Restrictions Apply 

NEW is the 
lead here 
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Options So Donors 
Can Choose 
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Positive and fun:   Who 
wouldn’t open this 

envelope?  
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Courtesy the 
Salvation Army 
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Note the bolded 
BONUS! Highlighting 
the new opportunity 

for donors 
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Phil Purcell 
Central Territory Director of Planned Giving, The Salvation Army

What’s Next?
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Opportunity for Improvement
•Why limited to one year only?  
ØWhy not allow a QCD for a CGA or CRT every year up to the annual limit? 
ØWould permit a greater number of life income plans funded by QCDs
ØWould allow a CRT greater than $50,000+ ($100,000+ for married couple) that would be more 
attractive to donors

•Why a $50,000+ maximum?  
ØWhy not have the same maximum for the regular QCD, i.e., $100,000+?
ØWould allow a CRT greater than $50,000+ ($100,000+ for married couple)

•Why not allow the assignment of the payment interest to charity?
ØWhy not permit donors to assist charities with an assignment?
ØAssignment is helpful in cases to prevent an underwater account with no residual legacy gift for 
charity
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• ADVOCACY IN ACTION

• MASS COMMUNICATIONS OPPORTUNITIES 

• LEARN FROM YOUR COLLEAGUES

AFTER THE BREAK… YOU DON’T 
WANT TO 
MISS THIS

o MARKETING TECHNIQUES

o ADMINISTRATIVE POTHOLES TO AVOID

o ADVANCING REFORM TOGETHER

42



3/28/24

22

GROUP DISCUSSION QUESTIONS
MARKETING
How have you successfully introduced new giving opportunities to donors, and have 
you tried techniques that were not as successful?   

ADMINISTRATION
What challenges have you faced in accepting CGAs funded with QCDs? What did 
you do to overcome the challenges?

LEGAL/LOBBYING
What aspect of the new law have you found most problematic and/or a potential 
consideration to change with additional lobbying?
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